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(iü) 2t. adT 

(iiil) 

Both 

of 
above. 

(i) d ad 

(iü) Secondary market 

5. 

(i) 

Primary market 

1 

marketing and E-marketing. Give 

any 

one 

difference 

between 

Tradition 

A 
stock 

exchange 

is 
a 

part 

of 
: 

(iüi) gu t 

4 

Give 

one 

disadvantage 

of 
sales 

promotion. 

(iüü) Gudas t| 

aG 

AIET 

(sales 

promotion) 
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3. 

(i) t rafae 

Give 

any 

one 
type 

of 
Salesman. 

6. 

2. 

ABAs 

at 
fta 
fa 

(iii) 

Both 

of 
above. 

Define E-trading. 

(ii) ATM card (i) 

Cheque card 

1, 

Debit 

card 

is 
also 

known 

as 
: 

Part-I 

(ii)) q.á.gH. HÍ 

grd-I 
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What 
is 

meant 
by 

Traditional 

Trading 

? 

174-SS 

4 

1 

Give 

the 
operational 

Aspect 

of 
E-trading. 

4 4 

(iv) Price. 

13. 

etUG 

t 
fafar 

yà 
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2+2 

(li) PIace (iü) Producer 

promotion. Give 

any 

two 

merits 

and 

two 

demerits 

of 
sales 

2+2 

Product 

2+2 

Which 
of 

the 

following 

is 
not 

a 
'P' 
of 

e-marketing 

? 

(iv) âGI 

1 

(iii) 

Discuss 

the 
selection 

techniques 

of 
salesman. 

4 

(iü) (i) 

Part-II qI-11 

(iv) ah3 I 

Sra-II 

1 

(iii) HjT 

Give 

one 

feature 

of 
E-marketing. 

(ii) rea (i) à 

10. 

t-dafta 

t 
féa 

feàH3 

fse 
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Give 

one 

objective 

of 
Sales 

Promotion. 

7. 

1 

9. 

(6) 

(7) 
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Discuss 

the 
training 

of 
salesman. 

(See 9th page 
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E-Banking. 

4 

Write 

about 

the 

various 

services 

provided 

by 

(iü)Electronic Fund Transfer. 

4 

(i) 

Credit Card 
Define 

the 

following 

terms 
: 

Write 

about 

the 

demerits 

of 
E-marketing. 

2+2 

(iü) 

feaazisa 

3 
za0HEd 

Give 

the 
present 

scenario 

of 
E-trading. 

2+2 

(i) fse a'd3 

4 

16. 
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What 

is 
E-Banking 

? 
What 

are 

its 
features 

? 

Write 

about 

the 

present 

status 
of 

E-marketing. 
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I+3 

4 

1+3 
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t 
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? 
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tt 

fetH3t 
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4 

Banking. 

4 

Write 

a 
note 

on 
sales 

promotion 

in 
India. 

Differentiate 

between 

E-Banking 

and 

Traditional 

1 

4 
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E-trading ? 

3+3 

What 

are 

the 
advantages 

and 

disadvantages 

of 
3+3 3+3 

6 

for 
both 

Bank 

as 
well 

as 
consumer, 

Why 

? 

E-Banking is 

6 

H3 
Bgqt 

à. 
fae 

? 

6 

Explain 

the 

role 

of 
media 

in 
sales 

promotion. 

1+2+3 

Define 

Sales 

Promotion. 

What 

are 

its 
objectives 

? 

1+2+3 

Define 

salesman 

? 
Write 

about 

its 
various 

types. 
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? 

6 

merits. traditional 

marketing 

and 

E-marketing. 

Also 

tell 

its 

What 

is 
E-Marketing 

? 
Differentiate 

1+2+3 
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(11 ) 

more 

beneficial 

than 

traditional 

Banking 

between 
1+2+3 


