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Debit card is a150 known ag :
(i) Cheque card
(ii) ATM card
(iii) Both of above.
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A stock exchange is a part of :
(1)  Primary market
(ii) Secondary market
(1i1) Both of above,
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Define salesman ? Write about its various types. 6 | et STTRTE 1 oRvT o | 56 o SR B 7 Pt e

@M&.Em-. UdugTaT3 ,Wumud._. T &7 ,_iw GG - ¥ Stz & .m,._ﬂ_ﬂ Fant & qad | 1+2+3 -
RS wEE 3, fag ? 6 \ Define Sales Promotion. What are its objectives ?
g-arp ﬂﬂa_u_ﬂ R & ¥ o7 ww T B R GIEEL| .- Explain the role of media in sales promotion. 1+2+3
w._ iﬂ. m_ .m

E-Banking is more beneficial than traditional Banking
for both Bank as well as consumer, Why ?
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