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Note : You must write the subject-code/paper-code
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Make sure that the answer-book contains
30 pages (including title page) and are properly
serialed as soon as you receive it.
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“In Part-11 Question No, 11 to 22 are total

\ " 12 questions of 4 marks each, out of which
8 questions are compulsory to attempt. Answer

B should be clear and to the point. The answer of
each question should not be more than one

page.
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Explain the Prerequisites of e-trading, 4
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Discuss the present status of ¢-marketing in India.
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- Discuss in detail regarding lraining of salesman.
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